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**Concerned about your family's health and safety?**

Do you like to save time & money? Want to work from home? Join a team
of successful & supportive men & women doing a unique business using the
internet. Turn a monthly expense into a long term monthly income and have
a safer home bonus. We enjoy going to work every day with this friendly
team, and no selling is required. NO RISK, NO cold calling, NO inventory!

It's a dream job from home.
Krista Clyburn 717-378-4677
www.workathomeunited.com/thegreenpond
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Free Download - eBay Workshop Collection
The workshop titles included in the ebook are...

*From Hobby to Home Business

*How to Compete in a Crowded Market
*Understanding the Basics to Importing
Physical Products to Sell......... and much more!

You can download it for free here:
http://www.worldwidebrands.com/wwb/kh_freeebookWorkshops.asp?kbid=1028

You are receiving this newsletter because you subscribed to it. As a
subscriber you have acknowledged that there will be both in house and third
party advertising as part of our content. This allows BMB to remain free. If
you would like to be removed from this list, please see instructions at the
end of this newsletter. Seymour Products values your privacy.
http://www.seymourproducts.com/privacy.shtml

Seymour Products is hosted by ICDSoft Hosting. No setup fees, 1000 MB of
space, $72 per year, plus humerous features! Incredible support
system...minutes, not hours! You have a bigger plan option as well.
http://www.icdsoft.com?aff=terriseymour

Hello everyone and welcome new subscribers,

I hope everyone is adjusting well to Back to School! My son is a senior this
year but attends online school so there isn’t too much of an adjustment! ;-)
He is my youngest though so soon I will have to deal with the Empty Nest
Syndrome!

I now have added the Classic Novels Package to the store. As always, I
would like to offer it to all of you for the low introductory price of just



$10.00. This offer is available until Friday Sept.4. Just login to your Paypal
account, send payment to me at terri@seymourproducts.com and I will send
the link. You can read about the package here:

http://www.seymourproducts.com/ebooks-resell/view item.php?ltemID=1980
The classics sell very well so take advantage of this offer now! Thank you!

In the News
Bill Would Give President Emergency Control of the Internet
http://news.cnet.com/8301-13578 3-10320096-38.html?tag=rtcol;pop

New Resell Ebooks this Week: Just $1.00 Each!

Online Poker Winning Strategies (entertainment)
Beat Your Ticket (money/finances)

Becoming a Computer Expert in 7 Days (computers/internet)
Quick Start Job Hunting Guide (jobs/career)

Dog Shock Collars (pets)

Domain Profits (business)

The Valley of Fear (mystery/suspense)

Online Source Code Editor (software/scripts)

The Chronicles of Narnia (classics)

Easy Spanish for Toddlers (education/homeschool)
http://www.seymourproducts.com/ebooks-resell

**Weekly Subscriber Special**
Labor Day Special!

Answer the question below and get 10 free ebooks with any purchase of 5 or
more ebooks!

Question: Why was Labor Day started?

After ordering, just email me with the answer and your choices of 10 free
ebooks and I will send you the links.

This special is valid from September 1 through September 4.



NOTE: New eBooks listed above are not eligible for Weekly Subscriber Specials.

Join the Seymour Products Trivia Challenge! Find the hidden trivia
question and be the third person to send in the correct answer for a free
feature ad in next week's issue of the Business Marketing Bulletin. Send your
answer to terri@seymourproducts.com?subject=answer

Congratulations to Mary Anne Hahn for being last week’s trivia winner!
Good luck to everyone this week!

Last week's Q: Fill in the blank: A is the object most choked on by
Americans!
Last week’s A: Toothpick

Join in the fun and try to win a free feature ad. Good luck all!

If you know anyone who could benefit from this ezine, please feel free to
forward them a copy in its entirety. Thank you.

If you would like to advertise in the BMB, please visit:
http://www.seymourproducts.com/newsletter/advertise.shtm for more
information. Advertising prices are as low as $5.00. I am also looking for ad
swaps from other ezine publishers. BMB now goes out to 1675 subscribers.

Studies show that it takes 7 views of an ad before people take action, so to
help you accomplish this we are offering some good deals on 7 ad packages!
http://www.seymourproducts.com/newsletter/advertise.shtml

Join me on LinkedIn and grow your business!
http://www.linkedin.com/in/SeymourProducts

Follow me on Twitter and see what all the tweeting is about!
http://www.twitter.com/SeymourProducts

This week’s free ebook:
Myths and Marvels of Astronomy
http://www.seymourproducts.com/ebooks-resell/dl/my-ma-as.zip
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FREE Guide to Becoming a Freelance Writer
http://www.writechoiceforyou.com./index2.html
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21 Ways to Make Your Blog or Website Sticky
http://www.problogger.net/archives/2008/07/18/21-ways-to-make-your-blog-or-website-
sticky/
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5 Free Tools to Boost Your Online Marketing Results

http://www.smbceo.com/2009/04/27/5-free-tools-to-boost-your-online-marketing-results/

KKk kK kK >k

Free Download: StylePix

Stylepix is light but powerful photo and image editor with professional
tools for mid-range of users.

http://hornil.com/en/
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Write Better Ads Do It Free!
http://www.WriteBetterAds.com

Dealing with Cart Abandonment



If people order from your site and then abandon the cart before finishing the
order, if possible email them and ask if your site gave them any problems
and offer your help in doing whatever you can to make their ordering easier.
Doing this gets me a pretty good response and a lot of customers return to
finish the order.

Here is more information on cart abandonment:
http://www.esurveyspro.com/article-shopping-cart-abandonment-surveys.aspx

Haven't figured out how to use Twitter to grow your online
business by leaps and bounds? If you're not using Twitter
as part of your marketing strategy, you ARE missing out.
Get this step-by-step video guide today and be a Twitter
master by tomorrow! http://budurl.com/wstwitter

Please send in your comments, suggestions, questions, etc to
terri@seymourproducts.com?subject=feedback
We appreciate all feedback, good or bad!

I love your trivia questions...... I think it is the main reason I read your
newsletter.....lol Well ok, I love the freebies and articles too but this is just
fun and breaks up the day. :) * Krista

Thank you for the beautiful store-site!!! We thank you for your technical help
as well - we are not PC-experts! We are grateful for all the help! * Andiran

7 Habits of Highly Horrible Networkers
by Scott Ginsberg



Networking is a term that didn't exist (academically) until almost 40 years ago. It's
a word uttered in and around the business world every day, yet is unclear to most
as to how it actually works. Still, it's a fundamental tool to the success of any
business.

By definition, the term networking is the development and maintenance of mutually
valuable relationships. It's not schmoozing; it's not just handing out business cards,
selling, marketing or small talk. Those activities are part of networking, but
unfortunately, many people's misunderstanding of the term causes them network
ineffectively.

The following are The 7 Habits of Highly Horrible Networkers™, and they can stand
in the in your way of developing mutually valuable relationships. So, next time you
attend your Chamber or Association meeting, keep these ideas in mind so you can
offer the most value to your fellow networkers.

Habit #1: Attitude Much like the development of any skill, networking begins with
attitude. Unfortunately, Highly Horrible Networkers have the wrong attitude. If
you've ever attended a networking function before, perhaps you've encountered
businesspeople who act in the following ways:

e The hard sell - they believe networking is about one thing and one thing
only: selling products and services to everyone in the room.

e Business only - they're not there to make friends. They're not there to have
fun. And they're certainly not interested in developing mutually valuable
relationships.

e It's all about me - they don't take the time to help and share with others,
but rather focus on their own needs. In other words, they can't spell "N-E-T-
W-0O-R-K-I-N-G” without “I.”

Attitude is fundamental to effective networking. In fact, it's the most important
habit to understand.

Habit #2: Dig Your Well WHEN You're Thirsty One of my favorite networking
books is called Dig Your Well Before You're Thirsty, by Harvey McKay. It's probably
the most well known text on this subject. The key to McKay's work is making your
friends, establishing contacts and developing relationships - before you need them.
Getting what you want by helping others get what they want first.

Enter the Highly Horrible Networkers, who only network because:

a) They need new customers

b) They have a new product or service to sell

¢) Their boss forced them to do so

Take my friend Lawrence, for example. He's quite successful in the insurance
business; however he recently approached me about using networking to obtain

some hot leads.

“My numbers are down. My boss is on my back. I gotta get out there and start
networking...or else! What do you suggest?”



“Networking takes time,” I explained, “and you can't expect to come into loads of
business or dozens of potential clients without developing the relationships first.”

As you already learned, networking is the development and maintenance of
mutually valuable relationships...over time. If you try to dig your well WHEN you're
thirsty, you may never find a drink.

Habit #3: Dealin' the Deck Habit #3 is a dangerous one, and it happens all the
time. Have you ever seen people distribute 173 of their business cards during the
first 5 minutes of the event? They move as quickly as possible from one person to
the next. They don't make eye contact, they don't ask to exchange cards - they
just deal them out.

“Here's my card, call me if you need a designer! See ya later.”
“But...I...never even got your name!” you muse.

This is guaranteed to make people feel puny and insignificant. Notice these Highly
Horrible Networkers don't spend time actually meeting and establishing rapport
with new people; but rather concentrate on giving out as many cards as possible.
It's quantity over quality, right?

Wrong.

Dealin' the Deck is one of the most common networking pet peeves. Whenever I
give my program The Habits of Highly Horrible Networkers™, I walk out into the

audience for a quick demonstration of this habit. I grab a stack of business cards
and quickly jump from table to table tossing out dozens of them without as much
looking at the audience members I'm handing them to.

Unfortunately during one speech, it backfired.
Literally.

Last year, I was demonstrating Highly Horrible Habit #3 when speaking at a local
business meeting. While hopping from table to table as dozens of cards flew
through the air and into people's laps and salads, someone yelled out, "Oh my
God!”

I stopped dead in my tracks. I looked back at the head table and noticed that one
of my cards landed in the centerpiece...

...Which was a candle!
MY BUSINESS CARD WAS ON FIRE!!

I threw down the microphone, lunged at the table and snatched the burning
business card from the candle! As I toppled over the chair in front of me I yelled
something to the effect of "Oh my God!” shook the flames off my half burnt card
and regained my balance to a roaring applause/laughter from the audience.

“And...uh...this just goes to show you ladies and gentleman,” I fumbled, "When you
deal the deck of business cards without eye contact or consideration...uh...people
may as well set them on fire - because they're not going to read them anyway!”



Nice save.

Habit #4: Unprofessional Information It's remarkable how often some business
cards will contain unprofessional information. Have you ever received someone's
card with one of those ambiguous, offensive and questionable email addresses with
AOL, Hotmail or Yahoo? Not only are those email servers frustrating and ineffective
for business communication, but just imagine how it looks when someone has to
send business emails to:

e HotLips98@aol.com
o KaylasMommyRules@yahoo.com
e Isellcars2U@hotmail.com

I have nothing against AOL, Hotmail or Yahoo. But if possible, always send and
receive emails using the address of your organization's website, i.e.,
scott@hellomynameisscott.com. If you must use free servers like MSN, SBC and
the like, choose a simple username that doesn't question your professionalism, i.e.,
jackgateman@yahoo.com.

Habit #4: Sit with the Wrong Company I'll never forget my first Chamber
meeting. One afternoon I sat down with 6 other local businesspeople for our
monthly networking lunch. Naturally, the first thing I did was look at everyone's
nametags. (Not only to learn their names but to examine the effectiveness of their
nametags' design and placement.)

But these were the nametags I saw: ADM Financial, ADM Financial, ADM Financial,
ADM Financial, ADM Financial, ADM Financial, Scott. (Company name changed to
protect the victims.)

Highly Horrible networkers not only attend meetings with their friends and/or
coworkers, but they talk and sit with them the entire time! These are people
with whom they've worked 5 days a week, 8 hours a day for the past 3 years! This
is not a good technique to maximize your company's visibility.

This habit creates an elitist, unfriendly attitude. And think how uncomfortable this
makes the one or two people sitting at the table who don't work for that company!
It's unfair to them because they're unable to meet a diverse group of people with
whom to develop mutually valuable relationships! Remember: If you're sitting
with YOUR company - you're sitting with the WRONG company.

Habit #6: Small Talk is for Suckers Highly Horrible Networkers forget about the
small talk. It's a waste of their time. They don't ask or answer about "New and
exciting things happening at work” or "How Thanksgiving was,” they simply jump
right into (what they believe to be) the most important part of the discussion:
selling 17 of their products before the salad arrives.

Has this ever happened to you? For example, has someone ever introduced
themselves, breezed right through the conversation and flat out asked you for a
referral?

Refer you? I don't even know you!

Reciprocating self-disclosure is the most effective way to build rapport and
ultimately develop trust. The people you want to do business with are those with



whom you have built that rapport and trust. So, small talk is not for suckers. Debra
Fine, author of The Fine Art of Small Talk put it best when she said: “Small talk is
the biggest talk we do.”

Habit #7: Limitations Finally, Highly Horrible Networkers believe there is only one
specific time and place for networking. It's called "A Room with A Sign Posted
Outside That Says So.” In other words, they only network when someone forces
them to. They don't believe networking opportunities in places like elevators,
busses, supermarkets or parks.

That's it? A measly half hour for networking? Doesn't give you much time, does it?

The truth about networking is that it can happen anytime, anywhere. There is a
time and a place for networking - it's called ANY time, and ANY place.

Scott Ginsberg is a professional speaker, "the world's foremost field expert on nametags"
and the author of HELLO my name is Scott. Scott works with people and companies who
want to be more approachable so they can connect and communicate with anybody. For
booking or more information, contact Front Porch Productions at (314) 878-5419 or email
Scott at scott@hellomynameisscott.com.
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If you would be interested in any of my articles for reprint or reference you
can see the complete list at www.seymourproducts.com/articles/index.shtml
Feel free to use any of the articles you feel are appropriate for your
business.

Get more traffic with this free program!
http://www.trafficswarm.com/go.cqgi?659014

"I may not be able to carry it for you, but I can carry you.”
What movie is this quote from?
terri@seymourproducts.com?subject=asnwer

XOM Reviews is the website that lets users just like you to write their own
reviews about websites they have visited. Whether their experience was



good or bad, they can share it here. http://www.xomreviews.com/

To be upset over what you don't have is to waste what you do have.
* Ken S. Keyes, Jr.

LiveYourDreamCampaign.org is the online home of Soroptimist's Live Your
Dream Campaign, which seeks to inspire women from all walks of life to live
their dreams, and encourages them to pass on their good fortune to others.
The site features inspirational e-cards, a webisode series profiling a young
woman on her quest to live her dream, exciting contests, a column by a
personal life coach and much more! LiveYourDreamCampaign.org--Aspire to
live your dream. Inspire others to live theirs.

Fun Free Download: Mini Golf Maniacs

Mini Golf Maniacs is a free mini-golf game with fun graphics, good gameplay
and several playing modes: one hole, coin gathering, tournament or
multiplayer game online. Simply select the mode you like best and begin
practicing your swing! MGM Will Run on Windows Vista and Windows 7!
http://minigolfmaniacs.sourceforge.net/

This week's riddle: Word Play

What do the following words have in common?

FALL FLOWER PIPE
LASS SHIELD SOCK

Answer at the end of the ezine.

To receive this newsletter:
Send Any Email to:
subscribe@seymourproducts.com

To not receive this newsletter:
Send Any Email to:
unsubscribe@seymourproducts.com




Terri & Terry Seymour
Owners, SeymourProducts.com
terri@seymourproducts.com

Legal Disclaimer

The Business Marketing Bulletin does not make any warranties, express or
implied, regarding the use of the links that we provide in our advertising. We
don't guarantee the accuracy, completion, usefulness or legality of any
advertisements, resources, information, products, services, income
processes or programs. We disclaim any responsibility and/or all liability
arising out of, or relating to, any item listed in this ezine, and/or websites.

Answer to Riddle: Each may be preceded by WIND to form a new word!



